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The link between longevity, mental health and
wealth outcomes has become clearer than

ever before. Most investors focus solely on
financial aspects, but studies suggest that a
holistic approach, combining financial resilience,
environmental harmony and physical/mental
well-being, allows investors to build wealth that
supports sustained, long-term success.

This report explores the nuances of holistic, health- and wellness-centred wealth
management and financial planning, including how these elements can be
woven into wealth goals and the emerging trends shaping this approach.
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Understanding holistic
wealth management

Holistic wealth management is more than just portfolio performance and
asset growth. It focuses on an investor’s overall well-being by integrating
financial health with physical, mental and emotional wellness.

This integrated approach ensures your wealth journey will not only support your financial aspirations
but will also ensure you lead a fulfilling, resilient and purpose-driven life. This approach incorporates:

- Comprehensive healthcare cost planning, including emergency funds, insurance, long-term care
considerations and medical directives

- Stress-aware financial planning that accounts for emotional triggers and behavioural biases
(guardrails) while incorporating a structured decision-making framework that supports bias-free
investing and ensures adequate risk preparedness

- Preventive health strategies and longevity planning
- Access to wellness services and wellness-centric living environments to support healthier lifestyles

+ Wealth decisions aligned with personal lifestyle goals,including eco-conscious living, cross-border
investing and travel

- Family harmony and communication frameworks for estate planning and business succession
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Importance of health and wellness
in wealth strategy

Wealth strategies that overlook health and well-being can often invite several
challenges. For instance, an investor’s long-term financial goals could be
derailed if a sudden iliness or unexpected medical emergency leads to a loss
of income.

Why integrate health and wellness into financial decision-making?

Medical inflation

Strengthen Stress-free
legacy goals decisions

Prevention for Wellness-
longevity centred living

Source: Standard Chartered

There are several strong reasons to include health and wellness as part of your broader wealth
management strategy:

Healthcare costs are unpredictable, inflationary and rising

According to WTW'’s 2026 Global Medical Trends Survey Report, medical costs rose by 10.4% in 2025,
continuing a double-digit trend. A majority of global insurers expect medical costs to trend higher
over the next three years. Moreover, public healthcare systems are overwhelmed, necessitating
investors to avail private insurance to lower out-of-pocket expenses. Unexpected medical events can
erode your savings, weaken your long-term wealth strategy or trigger debt.
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Mental and emotional health swings can influence financial decisions

Nearly 90% of our financial decisions are based on emotions. Studies further indicate that
analytical capabilities get compromised when an individual is emotionally distressed or cognitively
overwhelmed. This could trigger impulsive financial decisions, overreaction to market swings,
panic selling, timing mistakes and overspending. Many investors experience intense performance
pressure, owing to the responsibility of managing family wealth and burnout from work or business
obligations, leading to cognitive overload and emotional distress.

Preventive health measures can influence longevity and health spans

Early screenings, vaccinations and proactive stress management shape longevity and health spans.
An American College of Cardiology study found that individuals who followed healthy lifestyle

and dietary habits had about a 90% lower risk of heart attacks and around a 75% lower risk of
developing type-2 diabetes. Investors are turning to personalised biomarker panels and digital
wellness gadgets/platforms as part of preventive health measures. In essence, preventive healthcare
not only helps avoid disease but also protects ‘human capital’ and extends wealth accumulation

years.




Strategies to integrate health
planning into wealth management

Several studies have found that emotionally resilient individuals - often
built thorough proactive stress management - engaged more in multi-
generational financial discussions. The Milken Institute also noted that
wealthy individuals who prioritised preventive healthcare not only had a
better quality of life but also bolstered their wealth journey.

Investors who track their wellness metrics are more likely to stay invested in long-range financial plans.
Here are some key strategies that investors can consider:

Health emergency
buffers

Insurance
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Health emergency buffers act as a bridge between medical care and wealth by

creating liquid capital that helps investors stay resilient during health shocks without
compromising on long-term financial objectives. Preparedness for unforeseen medical
events can prevent spirals of anxiety or forced portfolio liquidation. The need for sufficient
healthcare emergency funds is also necessitated by the public healthcare systems being
overwhelmed and exposing investors to such systems strain. In Asia, out-of-pocket
spending remains elevated, and households shoulder around 40% of total health
expenditure. A single medical emergency could disproportionately slow down wealth
accumulation.

A financial arrangement where you pay a premium to an insurer in exchange for
protection against specific losses, is a common risk-transfer tool. Global premiums
were valued over USD 7trn in 2024 across health, life and property and casualty (P&C)
insurance. Different types of insurance cater to different risks and life goals:

Health insurance offers protection against any unforeseen medical shocks owing to illness
or injury. It generally covers hospitalisation, medical expenses and ongoing treatment,
helping individuals avoid out-of-pocket expenses. Health insurance is also a wealth
protection tool, as it prevents financial shocks, ensures long-term earning capacity and
allows disciplined financial planning.

- International medical insurance is ideal for globally mobile individuals and families. It
provides seamless access to medical care across borders, often including hospitalisation,
chronic condition management, emergency services and preventive care.

- Integrated wellness insurance models provide support across the entire health
continuum - prevention, diagnosis, treatment, after-care and wellness coaching. They
offer healthcare coordination, support long-term medical conditions and provide
mental and emotional wellness support. These models also offer differentiated services
such as priority access to specialists, second-medical-opinion services, personalised
case management and high-touch medical concierge support that streamline health
journeys and elevate outcomes.



+ The health insurance landscape is undergoing a massive shift, with an emphasis
on holistic partnerships driven by digital health trackers and wellness ecosystems.
Many insurers partner with providers of healthtech devices and wearables to provide
tailored health insights across the entire health lifecycle. In a sense, health insurance is
transforming from a reimbursement product into an ongoing, tech-enabled wellness
partner. This creates a win-win for both the insurer and insured, reducing premiums
for the insured and lowering long-term claims for the insurance companies. Moreover,
globally mobile individuals and families can benefit from priority access to global
centres of medical excellence and cross-border care coordination.

Traditional health insurance vs integrated wellness insurance

Aspect

Approach

Coverage

Technology integration

Financial impact

Mental well-being support

Ideal for

Source: Standard Chartered

Traditional health insurance Integrated wellness insurance

Reactive, claims driven Proactive, continuous health
management

Hospitalisation, surgeries, recovery and Medical cover, preventive care, mental

eligible treatments health and after care services

Basic telehealth, limited wellness tools Wearables, health analytics, telehealth

and personalised coaching

Protects against high medical bills Reduces long term healthcare costs,
lowers claims and improves risk profile

Usually minimal or limited Includes mental health and well-being
support
Standard protection against health risks Holistic health optimisation and long

term well-being

Life insurance hedges life risk. Beyond guaranteed payouts to beneficiaries upon the
death of a policyholder, it provides emotional security and reduces anxiety because
dependents are protected. Life insurance supports a person’s wealth journey by combining
risk protection with disciplined, long-horizon savings. Several modern-day policies
integrate investment-linked solutions with protection to help investors accumulate

wealth, while securing guaranteed benefits for their families. Life insurance solutions are
also valuable tools in estate planning; they provide liquidity to cover for taxes and debt
without the need to liquidate estate.

Property and casualty (P&C) insurance protects assets (property) and covers against
liabilities (casualty), reducing anxiety and creating a ‘peace-of-mind’ effect. Although

P&C insurance is often seen only as a basic protection tool, it is a critical health and wealth
preservation technique. It shields your assets, including houses and businesses, from losses
that can wipe out years of savings and derail long-term plans. With small, predictable
premium payments, unpredictable, high-loss events can be hedged to support stable cash
flow and long-term wealth preservation.

Insurance, in any form, reduces volatility and improves investors’ financial resilience.
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Preventive health Preventive health strategies can mitigate health risks while also reframing the approach
. to wealth. A McKinsey Health Institute paper found that investors who consider proactive
strategies 4 _ - . :
wellness and health strategies tend to be more confident in financial/legacy planning:

- Advanced technologies such as predictive analytics, next-gen genomic sequencing
and loT-enabled wearables are leading the transformation from a reactive to a
proactive approach towards healthcare. Genomic testing identifies health risks and
predicts disease likelihood, guiding early diagnosis. Wearables deliver real-time data
for continuous monitoring, early detection and personalised preventive care. These
approaches can support precision medicine, better physical activity, cardiovascular
health and diabetes management.

- Organisations are including preventive programmes as they can reduce healthcare
costs and claims significantly. For example, Cleveland Clinic’'s employee wellness
initiative saved its healthcare system approximately USD 180m by enabling employees
to reach eight preventive health targets (including stress management, healthy BMI and
annual primary-care visits). Savings free up more capital for long-term goals such as
retirement and investments.

- Proactive health and wellness strategies help to protect the primary wealth engine, i.e,,
human capital. The Cleveland Clinic study also showed that healthy individuals could
reduce their chronic-disease risk by nearly 90% through preventive strategies, thereby
strengthening their long-term capacity to work. Career longevity could translate to
higher earnings and preserve income streams.

-+ With reduced risk profiles owing to preventive care, investors generally pay lower
premiums and premium increases are slower. A study indicated that individuals under
preventive care programmes are able to reduce premiums roughly worth USD 1,600 per
family. This reduced cash outflow helps households maintain steady investing habits.
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Wellness-centred living refers to homes, communities and neighbourhoods that are
intentionally designed to support physical, mental and emotional well-being. Clean air,
natural light, low toxicity and noise, and an active lifestyle are some key features of such
health environments. The Global Wellness Institute (GWI) identifies wellness-centred
communities as the next frontier of growth for the wellness industry. Wellness real estate
has been growing at 19.5% annually, nearly 4x faster than traditional real estate.

GWI! assessed clinical and building-environment data and found that improved

health environments contributed to better health outcomes. Buyers are increasingly
seeking sustainable and health-forward environments, a trend that supports premium
willingness-to-pay for homes with superior air quality, natural light and biophilic design.
Growing buyer preference, faster absorption and category outperformance indicate that
wellness properties tend to hold value better and have better liquidity than traditional
properties.
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All the available data points to the fact that investors arelifncreasingly
recognising health and wellness as key components of holistic WealEh
management. This has resulted in systemic shifts in the finGRcIGRSIGRRing and
investing landscape. Homes with clear air, natural light, [oWAESXiICIBASINCRCFEER
access dre being pursued for their potential to contribute tooVerciWEllness
and financial stability. Insurance is seeing an evident shift from ibeing arclaims=
driven coverage to offering preventive care, mental and emotional support,
telemedicine access and health analytics, which enables tailored cdvice and
risk management. Wearables and real time health data are helping improve
investors’ overall well-being and financial behaviour.

As the link between wealth and health
strengthens, investors who follow a holistic and
integrated approach are likely to build the most
resilient portfolios.
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This document is confidential and may also be privileged. If you are not the intended recipient, please destroy all copies and
notify the sender immediately. This document is being distributed for general information only and is subject to the relevant
disclaimers available at our Standard Chartered website under Regulatory disclosures. It is not and does not constitute
research material, independent research, an offer, recommendation or solicitation to enter into any transaction or adopt
any hedging, trading or investment strategy, in relation to any securities or other financial instruments. This document is
for general evaluation only. It does not take into account the specific investment objectives, financial situation or particular
needs of any particular person or class of persons and it has not been prepared for any particular person or class of persons.
You should not rely on any contents of this document in making any investment decisions. Before making any investment,
you should carefully read the relevant offering documents and seek independent legal, tax and regulatory advice. In
particular, we recommend you to seek advice regarding the suitability of the investment product, taking into account your
specific investment objectives, financial situation or particular needs, before you make a commitment to purchase the
investment product. Opinions, projections and estimates are solely those of SC at the date of this document and subject
to change without notice. Past performance is not indicative of future results and no representation or warranty is made
regarding future performance. The value of investments, and the income from them, can go down as well as up, and you
may not recover the amount of your original investment. You are not certain to make a profit and may lose money. Any
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Authority and regulated by the Financial Conduct Authority and Prudential Regulation Authority. Standard Chartered PLC,
the ultimate parent company of Standard Chartered Bank, together with its subsidiaries and affiliates (including each
branch or representative office), form the Standard Chartered Group. Standard Chartered Private Bank is the private
banking division of Standard Chartered. Private banking activities may be carried out internationally by different legal
entities and affiliates within the Standard Chartered Group (each an “SC Group Entity”) according to local regulatory
requirements. Not all products and services are provided by all branches, subsidiaries and affiliates within the Standard
Chartered Group. Some of the SC Group Entities only act as representatives of Standard Chartered Private Bank and may
not be able to offer products and services or offer advice to clients.

Copyright © 2026, Accounting Research & Analytics, LLC d/b/a CFRA (and its aoffiliates, as applicable). Reproduction of
content provided by CFRA in any form is prohibited except with the prior written permission of CFRA. CFRA content is not
investment advice and a reference to or observation concerning a security or investment provided in the CFRA SERVICES
is not a recommendation to buy, sell or hold such investment or security or make any other investment decisions. The CFRA
content contains opinions of CFRA based upon publicly-available information that CFRA believes to be reliable and the
opinions are subject to change without notice. This analysis has not been submitted to, nor received approval from, the
United States Securities and Exchange Commission or any other regulatory body. While CFRA exercised due care in compiling
this analysis, CFRA, ITS THIRD-PARTY SUPPLIERS, AND ALL RELATED ENTITIES SPECIFICALLY DISCLAIM ALL WARRANTIES,
EXPRESS OR IMPLIED, INCLUDING, BUT NOT LIMITED TO, ANY WARRANTIES OF MERCHANTABILITY OR FITNESS FOR A
PARTICULAR PURPOSE OR USE, to the full extent permitted by law, regarding the accuracy, completeness, or usefulness
of this information and assumes no liability with respect to the consequences of relying on this information for investment
or other purposes. No content provided by CFRA (including ratings, credit-related analyses and data, valuations, model,
software or other application or output therefrom) or any part thereof may be modified, reverse engineered, reproduced
or distributed in any form by any means, or stored in a database or retrieval system, without the prior written permission of
CFRA, and such content shall not be used for any unlawful or unauthorized purposes. CFRA and any third-party providers, as
well as their directors, officers, shareholders, employees or agents do not guarantee the accuracy, completeness, timeliness
or availability of such content. In no event shall CFRA, its affiliates, or their third-party suppliers be liable for any direct,
indirect, special, or consequential damages, costs, expenses, legal fees, or losses (including lost income or lost profit and
opportunity costs) in connection with a subscriber’s, subscriber’s customer’s, or other’s use of CFRA's content.

Market Abuse Regulation (MAR) Disclaimer

Banking activities may be carried out internationally by different branches, subsidiaries and affiliates within the Standard
Chartered Group according to local regulatory requirements. Opinions may contain outright “buy”, “sell”, “hold” or other
opinions. The time horizon of this opinion is dependent on prevailing market conditions and there is no planned frequency
for updates to the opinion. This opinion is not independent of Standard Chartered Group's trading strategies or positions.
Standard Chartered Group and/or its affiliates or its respective officers, directors, employee benefit programmes or
employees, including persons involved in the preparation or issuance of this document may at any time, to the extent
permitted by applicable law and/or regulation, be long or short any securities or financial instruments referred to in this
document or have material interest in any such securities or related investments. Therefore, it is possible, and you should
assume, that Standard Chartered Group has a material interest in one or more of the financial instruments mentioned
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herein. Please refer to our Standard Chartered website under Regulatory disclosures for more detailed disclosures, including
past opinions/ recommendations in the last 172 months and conflict of interests, as well as disclaimers. A covering strategist
may have a financial interest in the debt or equity securities of this company/issuer. All covering strategist are licensed
to provide investment recommendations under Monetary Authority of Singapore or Hong Kong Monetary Authority. This
document must not be forwarded or otherwise made available to any other person without the express written consent of
Standard Chartered Group.

Sustainable Investments

Any ESG data used or referred to has been provided by Morningstar, Sustainalytics, MSCI or Bloomberg. Refer to 1)
Morningstar website under Sustainable Investing, 2) Sustainalytics website under ESG Risk Ratings, 3) MCSI website under
ESG Business Involvement Screening Research and 4) Bloomberg green, social & sustainability bonds guide for more
information. The ESG data is as at the date of publication based on data provided, is for informational purpose only and
is not warranted to be complete, timely, accurate or suitable for a particular purpose, and it may be subject to change.
Sustainable Investments (SI): This refers to funds that have been classified as ‘ESG Intentional Investments - Overall” by
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factors into the investment process or have a thematic focus on the environment, gender diversity, low carbon, renewable
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distributed in China by, and is attributable to, Standard Chartered Bank (China) Limited which is mainly regulated by
National Financial Regulatory Administration (NFRA), State Administration of Foreign Exchange (SAFE), and People’s Bank
of China (PBOC). Hong Kong: In Hong Kong, this document, except for any portion advising on or facilitating any decision
on futures contracts trading, is distributed by Standard Chartered Bank (Hong Kong) Limited (“SCBHK”), a subsidiary of
Standard Chartered PLC. SCBHK has its registered address at 32/F, Standard Chartered Bank Building, 4-4A Des Voeux
Road Central, Hong Kong and is regulated by the Hong Kong Monetary Authority and registered with the Securities and
Futures Commission (“SFC”) to carry on Type 1 (dealing in securities), Type 4 (advising on securities), Type 6 (advising on
corporate finance) and Type 9 (asset management) regulated activity under the Securities and Futures Ordinance (Cap.
571) (“SFO”) (CE No. AJI614). The contents of this document have not been reviewed by any regulatory authority in Hong
Kong and you are advised to exercise caution in relation to any offer set out herein. If you are in doubt about any of the
contents of this document, you should obtain independent professional advice. Any product named herein may not be
offered or sold in Hong Kong by means of any document at any time other than to “professional investors” as defined in the
SFO and any rules made under that ordinance. In addition, this document may not be issued or possessed for the purposes
of issue, whether in Hong Kong or elsewhere, and any interests may not be disposed of, to any person unless such person is
outside Hong Kong or is a “professional investor” as defined in the SFO and any rules made under that ordinance, or as
otherwise may be permitted by that ordinance. In Hong Kong, Standard Chartered Private Bank is the private banking
division of SCBHK, a subsidiary of Standard Chartered PLC. Ghana: Standard Chartered Bank Ghana Limited accepts no
liability and will not be liable for any loss or damage arising directly orindirectly (including special, incidental or consequential
loss or damage) from your use of these documents. Past performance is not indicative of future results and no representation
or warranty is made regarding future performance. You should seek advice from a financial adviser on the suitability of an
investment foryou, taking into account these factors before making a commitment to investin aninvestment. To unsubscribe
from receiving further updates, please send an email to feedback.ghana@sc.com. Please do not reply to this email. Call our
Priority Banking on 0302610750 for any questions or service queries. You are advised not to send any confidential and/or
important information to Standard Chartered via e-mail, as Standard Chartered makes no representations or warranties as
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to the security or accuracy of any information transmitted via e-mail. Standard Chartered shall not be responsible for any
loss or damage suffered by you arising from your decision to use e-mail to communicate with the Bank. India: This document
is being distributed in India by Standard Chartered in its capacity as a distributor of mutual funds and referrer of any other
third party financial products. Standard Chartered does not offer any ‘Investment Advice’ as defined in the Securities and
Exchange Board of India (Investment Advisers) Regulations, 2013 or otherwise. Services/products related securities business
offered by Standard Charted are not intended for any person, who is a resident of any jurisdiction, the laws of which imposes
prohibition on soliciting the securities business in that jurisdiction without going through the registration requirements and/
or prohibit the use of any information contained in this document. Indonesia: This document is being distributed in Indonesia
by Standard Chartered Bank, Indonesia branch, which is a financial institution licensed and supervised by Otoritas Jasa
Keuangan (Financial Service Authority) and Bank Indonesia. Jersey: In Jersey, Standard Chartered Private Bank is the
Registered Business Name of the Jersey Branch of Standard Chartered Bank. The Jersey Branch of Standard Chartered
Bank s regulated by the Jersey Financial Services Commission. Copies of the latest audited accounts of Standard Chartered
Bank are available from its principal place of business in Jersey: PO Box 80, 15 Castle Street, St Helier, Jersey JE4 8PT. Standard
Chartered Bank is incorporated in England with limited liability by Royal Charter in 1853 Reference Number ZC 18. The
Principal Office of the Company is situated in England at 1Basinghall Avenue, London, EC2V 5DD. Standard Chartered Bank
is authorised by the Prudential Regulation Authority and regulated by the Financial Conduct Authority and Prudential
Regulation Authority. The Jersey Branch of Standard Chartered Bank is also an authorised financial services provider under
license number 44946 issued by the Financial Sector Conduct Authority of the Republic of South Africa. Jersey is not part of
the United Kingdom and all business transacted with Standard Chartered Bank, Jersey Branch and other SC Group Entity
outside of the United Kingdom, are not subject to some or any of the investor protection and compensation schemes
available under United Kingdom law. Kenya: This document is being distributed in Kenya by and is attributable to Standard
Chartered Bank Kenya Limited. Investment Products and Services are distributed by Standard Chartered Investment
Services Limited, a wholly owned subsidiary of Standard Chartered Bank Kenya Limited that is licensed by the Capital
Markets Authority in Kenya, as a Fund Manager. Standard Chartered Bank Kenya Limited is regulated by the Central Bank
of Kenya. Malaysia: This document is being distributed in Malaysia by Standard Chartered Bank Malaysia Berhad
(“SCBMB"). Recipients in Malaysia should contact SCBMB in relation to any matters arising from, or in connection with, this
document. This document has not been reviewed by the Securities Commission Malaysia. The product lodgement,
registration, submission or approval by the Securities Commission of Malaysia does not amount to nor indicate
recommendation or endorsement of the product, service or promotional activity. Investment products are not deposits and
are not obligations of, not guaranteed by, and not protected by SCBMB or any of the affiliates or subsidiaries, or by
Perbadanan Insurans Deposit Malaysia, any government or insurance agency. Investment products are subject to
investment risks, including the possible loss of the principal amount invested. SCBMB expressly disclaim any liability and
responsibility for any loss arising directly or indirectly (including special, incidental or consequential loss or damage) arising
from the financial losses of the Investment Products due to market condition. Nigeria: This document is being distributed in
Nigeria by Standard Chartered Bank Nigeria Limited (SCB Nigeria), a bank duly licensed and regulated by the Central Bank
of Nigeria. SCB Nigeria accepts no liability for any loss or damage arising directly or indirectly (including special, incidental
or consequential loss or damage) from your use of these documents. You should seek advice from a financial adviser on the
suitability of aninvestment foryou, taking into account these factors before making a commitment to investin aninvestment.
To unsubscribe from receiving further updates, please send an email to clientcare.ng@sc.com requesting to be removed
from our mailing list. Please do not reply to this email. Call our Priority Banking on 02 012772514 for any questions or service
queries. SCB Nigeria shall not be responsible for any loss or damage arising from your decision to send confidential and/or
important information to Standard Chartered via e-mail. SCB Nigeria makes no representations or warranties as to the
security or accuracy of any information transmitted via e-mail. Pakistan: This document is being distributed in Pakistan by,
and attributable to Standard Chartered Bank (Pakistan) Limited having its registered office at PO Box 5556, I.I Chundrigar
Road Karachi, which is a banking company registered with State Bank of Pakistan under Banking Companies Ordinance
1962 and is also having licensed issued by Securities & Exchange Commission of Pakistan for Security Advisors. Standard
Chartered Bank (Pakistan) Limited acts as a distributor of mutual funds and referrer of other third-party financial products.
Singapore: This document is being distributed in Singapore by, and is attributable to, Standard Chartered Bank (Singapore)
Limited (Registration No.201224747C/ GST Group Registration No. MR-8500053-0, “SCBSL"). Recipients in Singapore should
contact SCBSL in relation to any matters arising from, or in connection with, this document. SCBSL is an indirect wholly
owned subsidiary of Standard Chartered Bank and is licensed to conduct banking business in Singapore under the Singapore
Banking Act, 1970. Standard Chartered Private Bank is the private banking division of SCBSL. INRELATION TO ANY SECURITY
OR SECURITIES-BASED DERIVATIVES CONTRACT REFERRED TO IN THIS DOCUMENT, THIS DOCUMENT, TOGETHER WITH
THE ISSUER DOCUMENTATION, SHALL BE DEEMED AN INFORMATION MEMORANDUM (AS DEFINED IN SECTION 275 OF
THE SECURITIES AND FUTURES ACT, 2001 (“SFA”)). THIS DOCUMENT IS INTENDED FOR DISTRIBUTION TO ACCREDITED
INVESTORS, AS DEFINED IN SECTION 4A(1)(a) OF THE SFA, OR ON THE BASIS THAT THE SECURITY OR SECURITIES-BASED
DERIVATIVES CONTRACT MAY ONLY BE ACQUIRED AT A CONSIDERATION OF NOT LESS THAN S$$200,000 (OR ITS
EQUIVALENT IN A FOREIGN CURRENCY) FOR EACH TRANSACTION. Further, in relation to any security or securities-based
derivatives contract, neither this document nor the Issuer Documentation has been registered as a prospectus with the
Monetary Authority of Singapore under the SFA. Accordingly, this document and any other document or material in
connection with the offer orsale, orinvitation for subscription or purchase, of the product may not be circulated or distributed,
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nor may the product be offered or sold, or be made the subject of an invitation for subscription or purchase, whether directly
orindirectly, to persons other than a relevant person pursuant to section 275(1) of the SFA, or any person pursuant to section
275(1A) of the SFA, and in accordance with the conditions specified in section 275 of the SFA, or pursuant to, and in
accordance with the conditions of, any other applicable provision of the SFA. In relation to any collective investment schemes
referred to in this document, this document is for general information purposes only and is not an offering document or
prospectus (as defined in the SFA). This document is not, nor is it intended to be (i) an offer or solicitation of an offer to buy
or sell any capital markets product; or (ii) an advertisement of an offer or intended offer of any capital markets product.
Deposit Insurance Scheme: Singapore dollar deposits of non-bank depositors are insured by the Singapore Deposit
Insurance Corporation, for up to S$100,000 in aggregate per depositor per Scheme member by law. Foreign currency
deposits, dual currency investments, structured deposits and other investment products are not insured. This advertisement
has not been reviewed by the Monetary Authority of Singapore. Taiwan: SC Group Entity or Standard Chartered Bank
(Taiwan) Limited (“SCB (Taiwan)”) may be involved in the financial instruments contained herein or other related financial
instruments. The author of this document may have discussed the information contained herein with other employees or
agents of SC or SCB (Taiwan). The author and the above-mentioned employees of SC or SCB (Taiwan) may have taken
related actions in respect of the information involved (including communication with customers of SC or SCB (Taiwan) as to
the information contained herein). The opinions contained in this document may change, or differ from the opinions of
employees of SC or SCB (Taiwan). SC and SCB (Taiwan) will not provide any notice of any changes to or differences between
the above-mentioned opinions. This document may cover companies with which SC or SCB (Taiwan) seeks to do business
at times and issuers of financial instruments. Therefore, investors should understand that the information contained herein
may serve as specific purposes as a result of conflict of interests of SC or SCB (Taiwan). SC, SCB (Taiwan), the employees
(including those who have discussions with the author) or customers of SC or SCB (Taiwan) may have an interest in the
products, related financial instruments or related derivative financial products contained herein; invest in those products at
various prices and on different market conditions; have different or conflicting interests in those products. The potential
impacts include market makers’ related activities, such as dealing, investment, acting as agents, or performing financial or
consulting services in relation to any of the products referred to in this document. UAE: DIFC - Standard Chartered Bank is
incorporated in England with limited liability by Royal Charter 1853 Reference Number ZC18.The Principal Office of the
Company is situated in England at 1Basinghall Avenue, London, EC2V 5DD. Standard Chartered Bank is authorised by the
Prudential Regulation Authority and regulated by the Financial Conduct Authority and Prudential Regulation Authority.
Standard Chartered Bank, Dubai International Financial Centre having its offices at Dubai International Financial Centre,
Building 1, Gate Precinct, P.O. Box 999, Dubai, UAE is a branch of Standard Chartered Bank and is regulated by the Dubai
Financial Services Authority (“DFSA”). This document is intended for use only by Professional Clients and is not directed at
Retail Clients as defined by the DFSA Rulebook. In the DIFC we are authorised to provide financial services only to clients
who qualify as Professional Clients and Market Counterparties and not to Retail Clients. As a Professional Client you will not
be given the higher retail client protection and compensation rights and if you use your right to be classified as a Retail
Client we will be unable to provide financial services and products to you as we do not hold the required license to undertake
such activities. For Islamic transactions, we are acting under the supervision of our Shariah Supervisory Committee. Relevant
information on our Shariah Supervisory Committee is currently available on the Standard Chartered Bank website in the
Islamic banking section. For residents of the UAE - Standard Chartered UAE (“SC UAE") is licensed by the Central Bank of
the UAE. SC UAE is licensed by Securities and Commodities Authority to practice Promotion Activity. SC UAE does not
provide financial analysis or consultation services in or into the UAE within the meaning of UAE Securities and Commodities
Authority Decision No. 48/r of 2008 concerning financial consultation and financial analysis. Uganda: Our Investment
products and services are distributed by Standard Chartered Bank Uganda Limited, which is licensed by the Capital Markets
Authority as an investment adviser. United Kingdom: In the UK, Standard Chartered Bank is authorised by the Prudential
Regulation Authority and regulated by the Financial Conduct Authority and Prudential Regulation Authority. This
communication has been approved by Standard Chartered Bank for the purposes of Section 21 (2) (b) of the United
Kingdom'’s Financial Services and Markets Act 2000 (“FSMA”) as amended in 2010 and 2012 only. Standard Chartered Bank
(trading as Standard Chartered Private Bank) is also an authorised financial services provider (license number 45747) in
terms of the South African Financial Advisory and Intermediary Services Act, 2002. The Materials have not been prepared
in accordance with UK legal requirements designed to promote the independence of investment research, and that it is not
subject to any prohibition on dealing ahead of the dissemination of investment research. Vietnam: This document is being
distributed in Vietnam by, and is attributable to, Standard Chartered Bank (Vietnam) Limited which is mainly regulated by
State Bank of Vietnam (SBV). Recipients in Vietnam should contact Standard Chartered Bank (Vietnam) Limited for any
queries regarding any content of this document. Zambia: This document is distributed by Standard Chartered Bank Zambia
Plc, a company incorporated in Zambia and registered as a commercial bank and licensed by the Bank of Zambia under
the Banking and Financial Services Act Chapter 387 of the Laws of Zambia.
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